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1 – 2 weeks
• Execution of Mandate 

Letter;
• Understand financial and 

strategic objectives;
• Company analysis and 

industry research;
• Proforma financial 

statements review;
• Development of the 

marketing strategy;
• Compilation of the 

marketing 
documentation (teaser, 
information 
memorandum, 
forecasts);

• Determine indicative 
valuation range; 

• Develop Target List; and
• Preparation of the data-

room.

3 – 4 weeks
• Contact the 

prospective investors 
on the Target List;

• Execute confidentiality 
agreements;

• Distribute marketing 
documentation;

• Lead initial meetings 
and conference calls; 

• Prepare management 
brief and 
presentations; and

• Move prospective 
investors along parallel 
paths.

4 – 6 weeks
• Leading and 

managing the 
negotiations;

• Assist and manage 
the due diligence 
process;

• Advise on the 
optimal financial, 
legal, tax and 
regulatory 
structure; and

• Negotiate definitive 
transaction 
agreements.

2 – 4 weeks
• Solicit Letters of 

intent (“LOI”);
• Generate LOI 

competition;
• Schedule 

management 
presentations; and

• Analyse proposals 
and select 
preferred 
investors.

5 – 6 weeks
• Signature of 

transaction 
agreements;

• Obtain required 
approvals;

• Management of 
conditions precedent; 

• Close transaction;
• Purchase Price 

distribution; and
• Announce / disclose 

transaction.

Strategic Planning 
and Preparation

Negotiation and ClosingMarketing Solicit LOI
Due Diligence  

and Final 
Negotiations

Execution 
and Closing

The capital raising process is envisaged to follow the following steps and will take between 15 – 22 weeks to see the process through, all else being equal:
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